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home rooftop solar system’

Guarantee obhgatlons can'tbe ﬁxed if parts require import’

TCA SHARAD RAGHAVAN
iNEW DELHI

To boost use of rooftop solar
systems in residences, the
government should mandate
‘domestically-sourced com-
ponents which could inspire

confidence among potential .

customers, according to Tata
Power Solar CEO and exec-
utive  director  Ashish
Khanna.

. The bigger issues facmg
solar power projects in India
are getting lost in the overt

- focus on lower tariffs, Mr.

Khanna told The Hindu,

stressing that it was equally

important to assess the qual-
ity of projects and whether

they were meeting cost and

longevity assumptions.

“If NTPC, for example, is
developing a project, then
there will be more than 200
quality engineers working
on it,” Mr. Khanna said in an

_ interview. “If somebody puts
‘his money on rooftop solar,
and with most of the com-
ponents coming from out-
side India, the guarantee ob-
ligations are very difficult to
enforce. So the confidence
will not be generated on the
quality.

“If the rooftop segment
-~ was reserved for domestic
manufacturing, then the

customer has a company

within the country to ad-
dress any issues that arise,
there is legislation, so that
company cannot just up and
vanish,” Mr. Khanna added.
“There is a quality that can
be mandated for products in

Low voltage: Roof size, right of use and costs are all issues in

the residential sector, says Tata Power Solar's Khanna.

“The commercial solar
rooftop segment is growing.
The level that is coming
from the commercial
rooftops is lower than the
grid cost of power, so there
is a business model. In the
residential part, that busi-
ness model is not coming.
The size of the roof, the roof
rights, the cost are all issues.
In India, because the resid-
ential tariffs for power are
lower than those for com-
mercial  establishments,
there is no business incent-

‘ive for installing residential

rooftop solar system.” .

The third important issue
to be addressed is how to en-
courage rooftop solar while
also helping the power dis-
tribution companies, he
said. “If something (rooftop
solar) is taking away the best
clients of the discoms, why
should they promote those

» after a certain point,” Mr.

India and in the same pro- -

cess, you have a sector that
is aligning their growth to
the growth of rooftop solar.

* Itisa win-win situation.”

Another reason for the
poor adoption of rooftop
solar in India — where the in-
stalled capacity is so far only
1,247 MW out of a target of
40 GW by 2022 — is that the
tariffs in place do not make

business sense for residen-

tial rooftop solar systems.

“In rooftops, there are
commercial rooftops and
residential,” Mr. Khanna
explained.

Khanna wondered.

Big clientele

“If big companies or affluent
residential customers, which
are the biggest clients of dis-
coms, ‘begin to install
rooftop solar, then we have

to give the discoms some-

thing. If there is no win-win
solution, then there will be a
problem. The discoms are
not in a position to give up
those revenues.”

‘While the uncertainty
over the Goods-and Services |

Tax had dented the bids re-
ceived for solar projects this
year, Mr. Khanna said older
large solar utility projects

* bid out at tariffs of ¥4.63 and

%4.34 had seen their as-
sumptions working out so
far. However, it was too early
to tell whether the same
would happen with more re-
cent projects bid at lower
tariffs such as 3.15 and
%2.44. “Please don't miss the
point that the bids were
made on the basis of certain
assumptions, and assump-
tions being assumptions,
can go either way,” he said.

Cost absorption

“Nobody has the margins to
absorb costs if they dre too
much higher than the as-

sumptions made while bid- |

ding,” Mr. Khanna said.

“It is impossible for a
company to absorb an input
tax rate of 18% when they
have assumed 5% at the time
of bidding. Nobody was sure
of the GST rate until the gov-
ernment notified them, and
it's not like they gave a one-
year period where they said
that this is what the rate will
be in one year's time, so
please do your costing ac-
cordingly,” he pointed out.

“If we go by the number
of MW up for bid in January-
July 2017, there are fewer
bids this year than the same

period of last year,” he ad-

ded.

“Most of the projects are
being deferred as far as the
bidding timelines are con-
cerned. People are awaiting
clarity on the GST effect.” He

also said that apart from the

tariffs, the developers and

* the government alike must -

focus on the larger issues of
the sector.
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‘Guarantee obligations can't be fixed if parts require import’

To boost use of rooftop solar systems in residences, the goverament should

mandate domestically-sourced components which could inspire confidence
among potential customers, according to Tata Power Solar CEQ and exacutive

director Ashish Khanna,

The bigger issues facing sclar power projects in Indiaare getting lost in the
overt focus on lower tariffs, Mr. Khanna told The Hindy, stressing that it was
equally important to assess the quality of projects and whether they were

meeting cost and longevity aszumptions.
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